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“Our relationship with HomeSphere is successful because of their attention 
to detail and strong customer focus.” 
Tom Winters 
PlyGem Director of National Builder Accounts

“Within the first nine months we are 
seeing an increase in conversion 
opportunities with impressive 
conversion wins.” 
Johnny Cope 
Electrolux VP of Contract Sales

(800)  274-2632 	  homesphere.com

 Build  new business
Get unprecedented access to local, regional and national inside market knowledge, 
competitive usage and qualified leads to target and close new business.

• Get in the door with insider insight from your dedicated HomeSphere Regional
Sales Manager to build a strong sales strategy and to ultimately build long-lasting, 
profitable relationships with our builders.

• Use BRI to review builder brand preferences, see who is receptive to
change and review subcontractor preferences and loyalties. 

• Tap into BRI’s qualified leads, saving you time and making your sales efforts
more productive.

• Pinpoint and network with non-competing BRI manufacturing partners to 
develop relationships and increase your overall sales.

STrengthen existing  business
Maintain and grow valuable existing business by using HomeSphere BRI as an 
added incentive for builders.

• 	Use BRI as a sales retention tool. Builders who are already customers get an 
added advantage from bundling more products.

• 	Keep your builders excited about your product by automatically including 
BRI’s rebate incentives without creating any additional work for them.

• 	Develop stronger, more trusting partnerships with builders by showing them a 
program that allows them to cut costs and increase their bottom line.

Get Started
Contact us today to connect with our Business Development Executive 
who will run a complimentary market and opportunity analysis.

Use BRI to help you convert qualified leads specific to your brand. 
BRI works for you by identifying qualified leads and delivering targeted 
opportunities for your brand.

Schedule Sales Meetings. 
Once you are on board with HomeSphere, your dedicated Regional Sales 
Manager will assist you in setting appointments with key decision makers 
and help prepare you for in-person sales meetings with builder 
specific information within the BRI website.

HomeSphere's  local and  regional builders  close 
more  homes  than  the  Top  5  builders  combined.

The potential to connect with 10,000 local and 
regional builders around the  country.

HomeSphere BRI  builder s  represent  over  13% 
of  the  total  single family home starts  in the 
U.S.,  closing  70,000 new homes  in  2012.

HomeSphere BRI is a digital lead-generation and customer loyalty platform that 
connects you directly to local and regional builders and bigger profits. With rapid 
ROI, HomeSphere BRI powerfully extends your sales reach, brand exposure and 
value-added incentives to attract and strengthen business with the most lucrative 
and hard to reach builder customer base.

HomeSphere BRI  technology created and tracked 
over  600  product conversion  opportunities worth 
over $125  million to manufacturers LAST year.
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