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Glenn M. Renner
President and CEO

Continuing with the momentum of this past year, I want to share a few highlights with 
you as we work together to set the stage for a strong 2016. 

In 2015, our team continued to improve our bundled rebate platform which enables you 
to build brand loyalty with existing builder customers. We also worked hard to deliver 
over $240M in new business opportunities for our building product manufacturer 
customers. 

14% of the total homes built in the U.S. last year were built by the 1,700+ hard to 
reach local builders that use our platform to collect rebates and access our building 
product manufacturer customers. Those 1,700 builders processed over 148,000 
closings that you have access to as part of our program.  

2016 promises more good news. New residential construction is poised for another 
year of growth and we are committed to both growing our builder community and 
creating new opportunities for you to promote your brand and product offering to 
this valuable market segment. Our team is ready to take advantage of the improving 
market and deliver new value-added services that will give your teams a competitive 
edge, enhance relationships with local builders, generate revenue and increase your 
share of the new residential market. Look for more specifics to be shared as part of 
your annual review with the HomeSphere management team.

In short, our mission for 2016 will remain the same – helping to increase market 
share for you, our customer. We’ll continue to deliver the value you have come to rely 
on to help you achieve your new residential market goals. The outlook is bright for 
2016, and we look forward to reaching new heights together.

On behalf of the entire HomeSphere team, I want to thank you for 
being a HomeSphere customer. We are proud to represent your brand 
to our local builder community and to help you grow your residential 
market share. 
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OUR FOUNDATION
And Vision
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    Once we partnered with HomeSphere, we saw a 
paradigm shift. This shift helped us quickly grow our 
market share and position ourselves for the future.

John Webster, Director of Residential New Construction 
Lennox Industries



We continue to innovate to help our building product manufacturers grow market 
share at a more rapid pace and to both capture and retain residential builder business. 
We are also commited to helping our builder customers access rebates that allow 
them to be more competitive. HomeSphere’s success lies with the success of our 
customers -- we are completely focused on their continued growth and profitability.

Our Foundation

Over the course of fifteen years, we have built a truly unique organization tailored 
for the pace and complexity of the residential construction community. Today, 
HomeSphere is the only company of its kind. We combine vast residential construction 
experience with forward-thinking technology to set the pace for the industry and help 
our customers stay competitive.

Constructive Solutions

We understand the nuances of the residential construction community, and we 
continue to develop intuitive and streamlined solutions to empower collaboration in 
the industry.

At HomeSphere, it is our vision to connect the residential 
construction community and enhance the way it does business.
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 Our partnership with HomeSphere has proven 
to be a successful move for us. Within the first 
nine months we saw an increase in conversion 
opportunities with impressive conversion wins.

Johnny Cope, General Manager of Contract Sales 
Electrolux



BUILDER NUMBERS

of all single-family homes 
completed were built by 
HomeSphere builders.

Preferred building product 
manufacturer brands connected 
to HomeSphere builders.

hard-to-reach home builders
actively used the HomeSphere
BRI platform.

14% 80+ 1,700+

Total
Builders

Total
Closings

2013

2014

2015

                    1,388

                           1,608

                    1,783

2013

2014

2015

     92,492

            119,027

                     148,864
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LeadPlus OppORTUNITIES

1,030  116

     2013       2014        2015

opportunities from builders 
who expressed interest in 
switching to preferred brands.

in annual revenue realized from 
new business opportunities 
received through HomeSphere.

in new sales opportunities 
were provided to HomeSphere 
preferred partners and brands.

1,309 $30M $241M  
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$199m
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LeadPlus, HomeSphere’s lead generation platform, connects building product 
manufacturers to local and regional home builders.
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2015
Newsletters:

30,000

Monthly Builder 
Survey:

Partner Listing Distribution: 

5,000

Quarterly  
Webinars:

400+

Builder Prospecting Campaigns:

50,000

MARKETING REACH

{ Pikes Peak  | 14,411 Feet }

recipients per campaign

monthly recipients

recipients each year

average 
registrants

100
average participants



NEW Partners
In 2015, these top manufacturers joined HomeSphere’s 80+ 
preferred partner brands across 23 product categories.

GAF Roofing is North America’s largest
manufacturer of residential roofing.

GAF ROOFING

Pfister is the leading manufacturer of kitchen/
bathroom faucets, tub and shower fixtures and
bathroom accessories.

PFISTER

ClosetMaid manufactures a comprehensive
product portfolio of storage systems for
residential spaces.

CLOSETMAID
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Builders BY STate

AL 2,577 HI 0 MA 116 NM 651 SD 0

AK 103 ID 2,539 MI 951 NY 1,787 TN 2,848

AZ 1,443 IL 1,256 MN 1,550 NC 8,066 TX 21,318

AR 400 IN 3,647 MS 127 ND 293 UT 5,654

CA 9,002 IA 1,105 MO 718 OH 6,043 VT 0

CO 5,446 KS 531 MT 59 OK 1,022 VA 9,155

CT 1,295 KY 1,151 NE 559 OR 1,119 WA 8,642

DE 844 LA 1,074 NV 1,740 PA 4,167 WV 8

FL 9,521 ME 18 NH 18 RI 728 WI 6,185

GA 13,395 MD 2,444 NJ 1,028 SC 6,501 WY 20

CLOSINGS BY STate

AL 42 HI 0 MA 5 NM 12 SD 0

AK 3 ID 40 MI 36 NY 58 TN 53

AZ 25 IL 25 MN 12 NC 135 TX 184

AR 12 IN 20 MS 3 ND 2 UT 60

CA 104 IA 39 MO 16 OH 39 VT 0

CO 38 KS 12 MT 2 OK 17 VA 69

CT 16 KY 8 NE 11 OR 22 WA 139

DE 21 LA 23 NV 12 PA 75 WV 1

FL 112 ME 1 NH 2 RI 1 WI 45

GA 119 MD 27 NJ 17 SC 67 WY 1
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FOLLOW HOMESPHERE

facebook.com/homesphere

twitter.com/homesphere

linkedin.com/company/homesphere


